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Industry Partnership Briefing
Understanding the Market & 
Supply Base! 



Today’s Agenda

• GSA Overview 

• Importance of Market Research

• Tools to Conduct Market Research

• Key Components for your Strategy 

• Advantages of Being a GSA 
Contract Holder 

• Tips for Success!



Which Federal 
agency’s are 
purchasing my 
product or 
service?

How much are 
they buying? 
Have they 
awarded any 
set-asides?

Who are my 
competitors? 
Who holds the 
current 
contract?

What contracts 
are set to expire 
that I can 
compete for in 
the future?

The  Unknown  can  cause  Frustration  &  
Disappointment

Steps to Developing Leads in 
the Federal Market

Marketing Your GSA Contract 



Let the Data Refine Your Overall 
Strategy!

• Use Data to Develop a Targeted Strategy
• Choose the Right Event to Attend
• Maximize Time at Matchmaking Events 
• Know which Agency Forecast Tools to Use
• Become More Efficient
• And much more!

Marketing Your GSA Contract 



FPDS-NG Overview

• What’s reported to FPDS-NG?   Agencies are required to report on all contract actions using 
appropriated funds whose estimated value is $3,500 or more as specified in FAR 4.6 Contract 
Reporting. 

• Where the data is from: Contracting Officers enter the procurement data directly or the data is 
fed from 90+ agency contract writing systems.

• Oversight: Operated by GSA IAE with Governance from Acquisition Committee for eGov, 
Procurement Committee for eGov, Financial Assistance Committee for eGov and IAE CCB

• FPDS-NG Data dictonary:
From www.fpds.gov, click on Worksite submenu, find the Data Dictonary from Left Navigation 
V1.5 Specifications section.

• Report Manual of how to use Ad-hoc reports:
From www.fpds.gov, click on Training, find the Report Manual from Right Manuals section.

5For more details visit:  www.fpds.gov



What is needed to use FPDS?    
Your Product Service Code (PSC)



Tools to Conduct Market Research

Utilize these tools for your market research: 

• Latest GSA contract 
award information 

• Assess your competition

• Offers published sales 
data of schedule 
contract sales 

• SIN Sales
• Contractors already on 

schedule 
• Ability to assess the 

size and potential of 
your target market 

• A repository of all government 
transactions/receipts over 
$3,500

• Information reported from 90 
plus agencies.

Consider the buying trends and forecasted sales for your product/service 

https://www.gsaelibrary.gsa.gov https://d2d.gsa.gov/report/fas-
schedule-sales-query-plus-ssq

https://www.usaspending.gov/



Forecast of Contracting Opportunities 

• Launched in March 2016 

• Focuses on acquisition planning and 
increases awareness of potential prime 
and subcontracting opportunities.

• The goal is to help both GSA buyers and 
vendors easily communicate around 
potential contracting opportunities.

• The Tool includes information for GSA 
and the Department of Interior. 

• The goal is to have all federal agencies 
use the tool.

For more details visit:  https://hallways.cap.gsa.gov

How to Access the Forecast Tool: Background:



Customer Service Directors (CSDs) 

• Customer Service Directors (CSDs) provide assistance, resolve problems and 
answer questions from GSA's customers, our Federal, state & local clients.

• CSDs also host seminars on a variety of useful topics, and are a valuable source of 
information on all of GSA's programs.

• CSDs also markets the use of GSA and our entire suite of Acquisition Tools provided 
by GSA to Federal, state, & local agencies.

• Visit GSA.GOV/CSD to find your local CSD.



Submitting Your Electronic Catalog to GSA Advantage!

• GSA Advantage!® is the online shopping 
and ordering system that provides access 
to thousands of contractors and millions of 
supplies (products) and services.

• Government buyers can search for the 
products they need, compare prices and 
product information, and place their orders.

• As a GSA Schedule contractor, you are 
required to submit your electronic company 
catalog to GSA Advantage! no later than 
six months after your contract award. 

• You can submit your electronic company 
catalog into the GSA Advantage! system 
by using the Schedule Input Program (SIP) 
software, available for downloading at the 
GSA Vendor Support Center (VSC) web 
site. 

Vendor Support Center (gsa.gov)



GSA eBuy Notifications



QUESTIONS ?
Vendor Support

Vendor Support Center (gsa.gov)
Small Business Support Contacts

https://www.gsa.gov/about-us/contact-
us/small-business-support

www.gsa.gov/small-business


